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EDITORIAL

Accountancy and Law Compared
For some years it has been the practice of The Journal of
Accountancy to comment editorially on the duty of the account
ant to render absolutely impartial service to his client and to the
public. It is a subject which has so universal an importance that
we have made no apology for frequently returning to the attack.
There is, however, one feature of the case which has not been
extensively discussed in these columns, and this feature has been
brought to our attention quite strikingly during the past few
months.
Many taxpayers, bewildered by the complexities of tax laws
and rulings, have turned to their legal advisors to help them
untangle the phraseology of the laws and apply the requirements
to their accounts. We have frequently drawn attention to the fact
that a lawyer is not the man who can be expected to prepare
income tax returns with a satisfactory degree of intelligence. His
training and experience are not in any way likely to lead him to a
knowledge of accounts, and without such knowledge it is, of
course, quite manifestly impossible to undertake the preparation of
income tax returns with any chance of an equitable result.
This fact brings us to the point in mind, namely, the funda
mental difference between the professional practice of law and the
professional practice of accountancy. It is a point which many
accountants themselves are apt to overlook. For this reason some
thing should be said to impress upon the practitioners of both
professions the basic difference between the two.
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This may be expressed in many ways, but probably as clear an
exposition of the fact as any is to say that the accountant is con
cerned with facts and the lawyer with theories.
The lawyer employed as the mouthpiece of a client is expected
to present the client’s side of the question. He is employed as a
special pleader, and his presentation of argument is founded upon
the desire to obtain for his client that which he seeks. The code
of ethics of the legal profession thoroughly recognizes this idea of
partiality. Indeed, if the practice of law were to be rid of par
tiality it is not quite clear how the majority of lawyers could make
a living.
The accountant on the other hand is concerned with fact, and
he should never be influenced in any way by the desires of his
client. He is not expected to make a special plea for anyone. The
truth is the only thing which should concern him, and on all ques
tions of fact he should be unwavering. If he be influenced in any
way by the thought of fee or supposed faithfulness to the interests
of a client, he is in great danger of becoming a charlatan.
The accountant should go about his work with his eye fixed
singly upon facts, if there be facts, and when he is compelled into
the realm of theory he should still keep clear of the suspicion of
susceptibility to influence.
Putting the matter in another way it may be said that neither
the lawyer nor the accountant could properly conduct his profes
sion if he were to adopt the principles governing the practice of
the other. Confront the lawyer with the necessity of an impartial
presentment of facts and you deprive him of the ability to give
that special advice and counsel for which he is chiefly employed.
Confront the accountant with a requirement to present facts in a
light solely or chiefly favorable to a client and you take from him
the very foundation upon which the growth of his profession and
its value to the community are built.
At the recent semi-annual meeting of the council of the Amer
ican Institute of Accountants there was prolonged discussion on
certain points of ethics, and several new rules were under con
sideration. The code of ethics of the accounting profession is
being constructed slowly and has already attained a fair breadth
of scope, but it is evident that the work is not complete. In the
future laying together of the rules of conduct which should
govern the reputable public accountant it will not be sufficient to
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keep the standard merely equal to that of any other profession.
The man whose vocation calls primarily for rigid impartiality
should have a code of ethics of the highest.

Let the Buyer Beware
Two or three years ago a man representing himself to be an
agent of The Journal of Accountancy was active in the middle
west securing subscriptions to this magazine and offering all sorts
of inducements, such as four or five well known accounting books,
as a bonus. His subscription rates seemed to vary from 50 cents
up to $3.00. In fact he did not reject anything that looked like
money. This active young man was apprehended and spent a year
in Erie jail. About the time of his discharge from prison, reports
of similar activities began to arrive from the neighborhood of
Chicago, and after a few weeks another arrest and prison sentence
followed.
At that time in order to safeguard the public The Journal of
Accountancy began to print on its front cover the legend, “This
magazine does not employ subscription canvassers.” The same
wording was later printed on the first page of reading matter.
We have now received word from Waco, Texas, that some
body who seems remarkably like the man already twice convicted
has been endeavoring to obtain subscriptions in that part of the
country.
Of course, The Journal of Accountancy will do its best to
secure the arrest of this contemptible criminal, but at the same
time we feel that some duty rests upon the public. When a man
without credentials of any kind solicits cash subscriptions to a
technical magazine of high standing and offers to throw in all
kinds of valuable accounting literature for one, two or three
dollars, it does not seem to us that the public which is deceived by
such blandishments deserves any great amount of sympathy. If
we were not so keen a nation of bargain hunters we would some
times stop to consider the value of the goods offered to us and
make quite sure of the vendor’s power to deliver the goods at
the price mentioned.
It may be said in reiteration that The Journal of Account
ancy does not employ canvassers and never offers any books or
other bonus to the subscriber.
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Vocational Education
The federal board for vocational education has asked all maga
zines in the country to assist in spreading information as to the
activities of the board. We are glad to draw attention to the
efforts of the government to provide training for men to whom
training is necessary. There is great need for qualified men in
the accounting profession, and many of the men returning from
service certainly must have the ability upon which to base training
which will lead them into this profession. The activities of the
federal board for vocational education should be investigated by
our returning soldiers and sailors. There are offices of the board
in fourteen cities of the United States. The New York office is
at 280 Broadway.
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